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AnHoOTanus. Beedenue. B craThe uccieqyeTcsi BOCTpEOOBAaHHOCTH PACIIMPEHHOTO KOM-
IUIEKCa MapKETHHTa B aCMIEKTe MPEeI0KEHUS FOPUINYECKUX YCIYT U TOCTPOCHUS MPOAYKTUBHBIX
B3aMMOOTHOIICHHI C MOTpeOUTENsIMU. TakKe aKIeHT CAeNlaH Ha HCCIeAOBAHUNA CETMEHTOB IO-
TpeOuTenei IOpUANYECKUX yCIyT, MPEACTaBICHHBIX Ha PbIHKE B (popMaTe BO3MOKHOCTH BHICTpa-
MBaHUs C HUMHU JIOJIFOCPOYHBIX B3aUMOOTHOIIECHUN. Mamepuansl u memoosl. ABTOPbI OIIUPAIOTCS
Ha OpCACTaBJICHHBLIC B HaquOﬁ JIUTCPATypEC MO3UMIUN OTHOCHUTCIBHO HAIIOJHCHHA KOMIIJICKCA
MapKeTHHTa B cpepe yCIIyT, HAlleJICHHOCTH Ha CTPATETHYECKUE U ONIEPAIIMOHHBIC MAPKETUHTOBEIC
pelIeHNs B IOCTPOEHUH OTHOILIEHUH ¢ MOTpeOuTeIIMU. B kauecTBe METO/10B HCII0Ib30BaHbI aHa-
JIN3 MPEACTABIEHHBIX B INTEPATYPE BHIBOAOB M 0000IIIEHUI 110 UCCIIEAYyEeMOil TEMaTHKE, TIPOKEK-
TUBHAs METOJUKA MIPU MPOBEACHUH (POKYC-TPYIII C MOTPEOUTENSIMHU, a TAKXKE OMPOC MO CTPYKTY-
PUPOBAHHOM aHKETE C UCMOJIb30BaHUEM IIKabl JlaiikepTa C 11eJ1bI0 OLICHKU 3HAYUMOCTH IS 110-
TpeOuTeneil KpuTeprueB, XapakKTepU3yIOIINUX IOPUINIECKUE YCIYTH. Pe3yiomamol uccie0o8anus.
B crarne BhIsIBIIEHBI HanOOJIEE 3HAYNMBIE KpUTCPUU BI)I60pa IOPUINYCCKUX YCIIYT WU ITPOSABJIAIO-
IIUICS pa3phiB MEXAY OKHJIAHUEM U PEAIbHOCTHIO Y noTpedurtenei. [IpeanoxkeHo ucnoap30Ba-
HUE peuleHui U3 apceHana (QyHKIHMOHAIbHBIX MapKETHHIOBBIX CTPATErHid MO 3JIE€MEHTaM KOM-
TJIeKCa MapKETUHTa, JIJIsl TOTO YTOObI HUBEJIMPOBATh TaHHBIM pa3phiB M MOBBLICUTH BOCIIPUHUMA-
emMoe kauecTBo. QocyacoeHue u 3axnoyeHue. B paMkax UCClIeJOBaHUs BBIJEICHBI, IOMUMO «XO-
JIOIHBIX KJIMEHTOB)», KOTOPBIE TOJIBKO OCO3HAIOT TO, UTO JIAHHBINA CEPBUC UM HYXEH, U «BOBJIE-
YEHHBIX KJIMEHTOBY», KOTOPbIE OPUEHTUPYIOTCS HAa aHAIN3 IPUCYTCTBYIOLIEH O (hupMax U cepBH-
cax uH(popMaIuu, U «BBIOUPAIOIITNX), KOTOPHIE BRIOPAIM U ONPEACTUIINCH, T€, KTO «ITO3UTUBHO
HAaCTPOCH K KOMITAHHUN» — AAC€T BBICOKUEC OLCHKH KPUTCPHUAM CCPBUCA, TOTOBBI K IOBTOPHBIM 00-
palIeHUsM, a TaKXKe Te, KTO «TOTOB MEPEKII0YaThCsl Ha JIyUIINe NPeasIoKeHNs» (He OpUEHTUPO-
BaHHBIC HA OMPEJEICHHYI0 KOMIIAHUIO U CIEIHUAJICTa U TOTOBHI K MTOMCKY U HOBOMY BBIOOpY),
KTO J1aJl UCCIIETyEMBbIM KPUTEPUSIM CPEAHUE OLEHKH, U «CKENTUKI», T€, KTO JaJl UCCIIETyEMbIM
KPUTEpUSIM MHUHUMAJbHBIE OIIEHKU U JEMOHCTPUPYET yIOBIETBOPEHHOCTh, KOTOpask MOrjia Obl
MEePEPACTHU B JIOSIIBHOCTb.

KiaroueBble ¢J10Ba: KOMILIEKC MAapKCTHUHTa, OPUANICCKUEC CCPBUCHI, HOTpe6I/ITeJ'II/I, OCHOB-
HBIC CCTMCHTBI, KPUTCPHHU.
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Abstract. Introduction. The article explores the demand for an expanded marketing com-
plex in terms of offering legal services and building productive relationships with consumers. It
also focuses on studying the consumer segments of legal services available on the market and the
possibility of building long-term relationships with them. Materials and methods. The authors
rely on the positions presented in the scientific literature regarding the content of the marketing
complex in the service sector, the focus on strategic and operational marketing solutions in build-
ing relationships with consumers. As methods, used an analysis of the conclusions and generali-
zations presented in the literature on the subject of research, a projective methodology in conduct-
ing focus groups with consumers, and a structured questionnaire survey using the Likert scale to
assess the importance of criteria for consumers that characterize legal services. Research resullts.
The article identifies the most significant criteria for choosing legal services and the gap between
expectations and reality among consumers. It suggests using solutions from the arsenal of func-
tional marketing strategies for the elements of the marketing mix to bridge this gap and improve
perceived quality. Discussion and conclusion. The study highlights, in addition to «cold custom-
ers» who only realize that they need this service, and «engaged customers» who focus on analyz-
ing the information available about companies and services, and «choosers» who have chosen and
decided, those who are «positive about the company» — give high marks according to the criteria
of the service, they are ready for repeated requests, as well as those who are «ready to switch to
the best offers» (not focused on a specific company and specialist and ready for a search and a
new choice), who gave the investigated criteria average marks, and «skeptics», those who gave
investigated criteria minimum marks and demonstrates satisfaction, which could turn into loyalty.
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BBenenue Nmenno 3T0 mo3BossieT popmupoBaTh pado-

Komnanusm, oKa3bIBaIOMIMM FOPHUIN- TOCIIOCOOHBIE ~ KJIIMEHTCKHE IPOTrpPaMMBl,
YeCKHE YCIYyTH, Al BbIOOpa CTpareruye- oOecrnieuynBaoIye OU3HECY JI0JITOCPOUYHOE
CKHX M ONEPalMOHHBIX MAPKETUHTOBBIX pe- KOHKYpPEHTHOE MpeuMyIecTso [1].
meHui [2, 3] Heo0X0IUMO MOHUMAaHHE KITH- B nmanHOM wucCcienoBaTEIbCKOM pa-
€HTCKHX 3alpOCOB, /JIs yIOBJIETBOPEHHUS KO- Kypce 3HaYMMbIM TPEACTaBISIETCS OXapak-
TOPBIX pa3pabaThIBAIOTCSA TMPOJIOHTUPOBAH- TE€PU30BATh PACIIMPEHHBIN KOMIUIEKC Map-
HbI€ Ha MEPCIEKTUBY U KPaTKO- M CpeIHe- KETHHTa, COOTBETCTBYIOIIUI CUTyalluH B BbI-
CpPOYHBIC MAapKETHHI'OBBIC AKTHUBHOCTH. CTpauBaHWH CCEPBUCHOI'O IMPCATTOXKCHUA Ha
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PBIHKE IOPUIUYECKUX YCIYT B MOCTPOCHHUH
MPOAYKTUBHBIX B3aMMOOTHOILICHUH C IOTpe-
outensimu. Kpome Toro, aktyaibHbIM SIBJIS-
€TCS TakKe€ YTOYHEHHE TOro, Kakue Cer-
MEHTBI B YaCTH HAIEJICHHOCTH Ha MOTpedIie-
HUE IOPUJIMYECKUX YCIYT MPEACTaBICHbI Ce-
TOJIHS Ha PHIHKE B (opMaTe BO3MOXKHOCTHU
BBICTPAUBAHUS C HUMHU JIOJITOCPOYHBIX B3au-
MOOTHOIIICHHUH.

MarepuaJjbl 1 METObI

Mpg1 onupaemcsi Ha MpeACTaBICHHBIC B
HAay4yHOH JIUTEpaType TMO3MIMU OTHOCH-
TEJIBbHO HAMOJHEHUSI KOMIUJIEKCa MapKETHUHTa
B cpepe ycIiyT, HalIeTICHHOCTH Ha CTpaTeru-
YECKHE U ONEPAMOHHBIE MAapPKETUHTOBBIC
pelieHusi B MOCTPOECHUHU OTHOILIECHHUH C TIO-
TpebuTensimMu. B kauecTBe METOIOB UCIIOb-
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30BaHbl aHANU3 MPEJCTABICHHBIX B JIUTEpa-
Type BBIBOJIOB M OOOOIIEHHI O UCClemye-
MOM TEMaTHKe, MPOKEKTUBHAs METOJIMKa
IIpH IPOBEACHUH (DOKYC-TPYIII C TOTpeOuTE-
JSIMH, a TakXKe OINpPOC MO CTPYKTYpUPOBaH-
HOM aHKETE C UCITOJIb30BaHUEM IIKaIkI Jlai-
KepTa ¢ LIeJIbI0 OLICHKU 3HAYUMOCTH JIJIS T1O0-
TpeOUTENIe KPUTEPHUEB, XapaKTEPUIYIOMINX
IOPUJIMYECKUE YCITYTH.

Oobcy:xnenue

Paccmorpenune  komiuiekca — Mapke-
THHTA B YKa3aHHOM KOHTEKCTE IMpeCTaBIIs-
€TCsl aKTyaJbHBIM, MOCKOJIBKY 3TO MPEJIo-
jaraeT pa3paboTKy (pyHKIHMOHAIBHBIX Map-
KETUHTOBBIX  CTPAaTETHYECKUX  PEIICHHM,
OPUECHTHPOBAHHBIX Ha B3aUMOJICHCTBHE C
norpedurensmu (Tadm. 1).

Tabnuna 1 — HamosiHeHne koMILIekca MapkeTuHra 7P
NMPUMEHHTETbHO K OKA3aHHIO IOPUINYECKHX CEPBHCOB
Table 1 — Components of the 7P marketing mix applied to the provision of legal services

DJIeMeHT KOMILJIEKCAa
MapKeTHHIa

XapaKTepHCTI/IKa 3JIEMECHTA KOMILJIEKCa
MAapKETHHIA

[Iponyxr (cepBuc)

IOpuanueckue cepBUCHL, KOTOPBIE MPeIaraloTcs LeIeBoi ayuTopun (Kak B
B2B- u B2C-cermenrax) ¢ akIeHTOM Ha JOJITOCPOYHOM B3aWMOBBITOJHOM
B3aUMOJICVCTBUH

Llena cepBuca

YcranaBnuBaeTcs B COOTBETCTBHH C BBIOMpPAEMBIMH KOMITAHUEW WM CTIelra-
JUCTOM IIEHOBBIMHU CTPATETHSIMH, KOTOPBIE MOTYT OBITh N3HAYAIIEHO OPUEHTH-
pOBaHBI Ha JIOSUIIBHOCTH MOTpeOWTeNel: HampuMmep, Npeajaratb He MpPOCTO
CKHJIKY TIPH TTOBTOPHOM OOpAIleHUH 33 yCIyTaMH, a WHANBUIYaIN3UPOBaH-
HBIE YCIIOBUS 00CTYKUBAHWSI;, CTIEIIMAIHHBIE YCIOBHUS COOCTBEHHBIM KIIHEHTaM
Y KITMEHTaM NapTHEPCKUX OpraHU3alMii H/WIH CKUJIKK Ha [IEpBOe 00paIieHue,
niepBasi KOHCYJIBTAIOHHAS MOIEP)KKA MPAKTHUYECKU 0€3 OTIaThI U T. 1.

[lepcona, oka3biBa-
FOLIUI CEPBUC

I/IHZ[HBHZ[yaHBHLIC CIICUAINCTBI, COTPYAHUKU MAJIbIX, CPCAHUX W KPYIIHBIX
KOMHaHI/Iﬁ, OKa3bIBAIOMIUX IOPUANYICCKUEC CCPBUCEHI

[IponBmxenue
cepBuca

Omnnaite- n oduiaiiH-KOMMYHHKALIUH, BBIIOJIHSAIOLINE POJIb IPUBJICUEHUS, TIOA-
JepKaHusl HMHTepeca, yAEpXXaHWsS M aHaIu3a HOTPEOUTENBCKUX PpeaKIui/
YJOBJIETBOPEHHOCTH

Mecto peanuzanun
cepBuca (M Hy)KHOE
BpeMSI)

ATanTHpOBaHHBIA MO HYXKAbI TOTpeOHuTeNeil (popMaT OKazaHHs FOpHIMYE-
CKHX CEpBHUCOB (CTallMOHAPHEIN B odrce, BBIC3THON MO MECTy HaXOXICHHS
KIIMEHTA, TI0 €ro 3amnpocy, OHJaiH, ohIaiiH, cMelaHHbIi GopMaT u T. 1.) B
yno0HOe 71 MOTPEeOUTENsI BpeMEHHOE OKHO

[Ipomecc (koTopkrit
BEIIET K JIOSUTBHOCTH)

IIpuMeHUTETHHO K IOPUAMYECKIM yCIIyTaM 3TO KacaeTcsl YPOBHsI, HAIIpUMep,
JIEMOHCTPUPYEMOTO MPO(ecCHOHATN3Ma, CKOPOCTH PEIICHUS KIUSHTCKHX
mpo0IIeM, y100CTBa, OMPEEIICHHBIX CTAaHAaPTOB CEPBUCA, YTO BIIUSET HA YJI0-
BJIETBOPEHHOCTH M CIIOCOOCTBYET JIOSIIBHOCTH

dusnueckue
JI0OKa3aTeIbCTBa

[IpuMeHHUTENPHO K OKa3aHUIO0 IOPUAMYECKHAX YCIYT B KauecTBE (PM3UUIECKHUX
JIOKa3aTeJIbCTB MOTYT paccMaTpUBAThCsl COJMMIHBIN O(QUC, I/Ie OKa3bIBAIOTCA
YCITYTH, TIOJIMICHIBAIOTCS JIOTOBOPA; HAJTMYKE TAHHBIX 00 00y4eHnH, cepTudu-
Kallu1, HaXOKJECHUU B PEECTPE OINPEACICHHBIX BBICOKOKIACCHBIX CIIEL[UAIN-
CTOB; ONpe/eiIeHHbIE MO3ULIUHN B MPOPECCUOHANBHOM perTHHre; 00HApOI0-
BaHHBIE OT3BIBHI OJIATOIAPHBIX KIMEHTOB M CBEJCHHUS O MPO(PECCHOHATLHOM
NOCITY>KHOM CIHMCKE; BXOXKICHUE B TPOeCCHOHANBHBIE aCCOLUAIINU H T. [I.
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JJist MTOHUMAaHWsI TOTO, KaKKe accolua-
UM BO3HHUKAIOT Y MOTPEOUTENICH TIPH YIIO-
MUHAHUH IOPUIUYECKUX CEPBUCOB, MBI TIPO-
BeJH JiBe (DOKYC-TPYIIIBI (110 IECTh YEIOBEK
B KQXKJOM) C TEMH, KTO UMEET OIIBIT MMOTPEO-
JICHUSI IOPUIMYECKUX YCIyT (COCTaBIICHHE
JIOTOBOPOB, TPaXKJIAaHCKHUE CIOPBI, HACIEI-
CTBEHHBIC Jie7a U T. J1.). Hamu ucnosip3oBa-
Jach MPOCKTUBHAS TEXHUKA, a IMEHHO CBO-
0omHbIC (TTOJIOKUTEIBHBIE W OTPHIIATENb-
HBIC) accolManuu. Hamm pecroHaeHThl OT-
Beuanu (B ¢opmare CBOOOIHBIX accolua-
1), KaKKe MOJIOKUTEIIHHBIC ACCOIUALIUN Y

IIpospaunocts
U YECTHOCTh

ConpoBoxieHue
B pELICHUI
npoGiem

JoctymHoCcTh
CEpPBHCOB

MupuBunyansHbii
noaxon /
HIepCOHAIIM3ALHSA

Komnerentaocth
U J0Bepue

TTonoxxutenbHbIe
OT3BIBBI U
PEKOMEHAAUH

(A)
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Koppymiuonssie

HUX BBI3BIBACT YIOMHHAHUE FOPUIMYECKON
(bupMBI, FOpUCTA-KOHCYJIBTAHTA, MIPEJICTABU-
TEJIsI TIO PABOBBIM BOIIPOCAM, FOPUANIECKHUX
CEPBHCOB.

Cpenu mpo3BydaBIIUX y TOTpeOUTe-
Jei accoruanuii (MOJI0KUTEIbHBIX) Han0o-
Jiee 9acTO YIIOMUHAEMbBIX, HA3BAHHBIX MPaK-
THYECKH BceMH (B 4-6 ciydasx W3 IIECTH
YY4aCTHUKOB B KaXIOW (QOKyc-TpymIe),
MOXXHO TIpuBecTH cieayromme (puc. 1 (A)).
Cpenu oTpUIIaTEIBHBIX ACCOIMAINIA B paM-
Kax Hccie10BaHus ObUIM 03BYUYEHBI CIIETYIO-
uue (puc. 1 (b)).

HexkavecTBeHHBII
cepBHC

HenobpocosecTHbI

CXEMBI € IIPaKTUKHU

Hapymienne
CPOKOB OKa3aHHUs
CEpBHUCOB

(b)

Pucynok 1 — Ilonoxurensubie (A) u HeraTuBHble (B) acconuanuu,
BBICKA3aHHbIE NOTPEONTENAMHA
Figure 1 — Positive (A) and negative (b) associations, expressed by consumers

Pe3yabTaTsl uccjegoBanus

MOXHO OTMETHTb, YTO KaK HEraTUB-
Hbl€, TaK M MO3UTHBHBIE ACCOIMALM CBS-
3aHbl C DJIEMEHTAMHU PACUIMPEHHOIO KOM-
TUIeKCca MapKETUHTA U NMPUCYTCTBYIOIINMH B
npodmibHON auTeparype [4, 6] 3HaUUMBIMU
JUIsL  TIOTpeOuTenell  XapaKTepuCTHUKaMU
yciyr (Tabn. 2). B oTMeueHHOM KITto4Ye MBI
yOeMuIMCh B TOM, YTO TPHUBEACHHBIE BHIIIE
XapaKTEPUCTUKH YCIYT JAEUCTBUTENHHO 3HA-
YUMBI Ui TOTpeOuTeNneid U COOTHOCATCS C
3JIEMEHTaMHU KOMILJIEKCa MapKETHUHTA 10 BbI-
CTpauBaHMIO C HUMH B3aMMOOTHOLIEHUH.

Jlasiee MBI IPOBEIM OHJIAWH-OMIPOC I10-
Tpebuteneil. Ilpu nuaHupoBaHUM IpoBele-
HUS OIIPOCa C HAIIMMU MOMCKOBBIMH LIETISIMH,
a MMEHHO JUIl yTOYHEHUS 3HAUYMMOCTH IS
KpUTEPHUEB, XAPAKTEPU3YIOUIMX IOpUANYE-
CKHE yCIIyTH, MBI, OIIMPAsICh HA IPUBEICHHbBIE
BbIIIE JIaHHBIE, BBIOpAIX BPEMEHHOMN MHTEp-
BaJI JIBA T0/la B YacTH CpoKa OOpalleHus 3a
yCIyraMM ¥ YYUTBHIBAJIM OTBETHI TOJIBKO TEX,
KTO oOpamiajics 3a UX MOJy4eHUEM, TO €CTb
HIMEJ COOTBETCTBYIOIIMM OMBIT 38 YKA3aHHBIN
HHTEpBAJL
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Tabmuna 2 — CooTHeceHHe MO3UTUBHBIX H HETAaTHUBHBIX ACCOLUALUIA,
CBSI3AHHBIX C 3JIeMEHTAMH PACIIMPEHHOI0 KOMILJIEKCA MAPKETHHI A M NIPUCYTCTBYIOIMMH
B NPO(HIBLHOM JIMTepaType 3HAYMMBIMH VI NOTPednTe el XapaKTepuCTHKAMM YCJIyT

Table 2 — Correlation of positive and negative associations

with the elements of the extended marketing mix and service characteristics
identified in the relevant literature as significant for consumers

XapakTepucTHKA
BBICKA3aHHOH accOIMAINH

JJIeMEeHT KOMILIeKCca
MapKeTHHTa

3HaunMasi XapaKTepUCTHKA
YCJIYTH cepBHca

IHoaoxuTeNbHbIE

accolyamun

IIpo3pauHocTh
¥ YECTHOCTb

XKenanve ¥MeTh MONHYIO WH-
(dopmMalrio coctaBe cepBuca 1
1eHe (¢ JeTanu3aiue u yde-
TOM BCEX ITIATEKEH)

¢dm3uyeckue okaza-
TEJbCTBA,;

HPOLIECCHL;

HepCOoHa;
MIPOJBIKEHHE;

LieHa

3HaHUs (HACKOJIKO BBISIBIICHBI
HYX[IbI, 3aIIPOCHI MOTPEOUTENIs,
€CTh JIM MX peaibHOe MMOHHUMA-
HHE, YTO CIOCOOCTBYET COBep-
IICHCTBOBAHUIO CEPBHCA)

HoctynHocTb
cepBuca

[onpasymeBaercst  nocTym-
HOCTb YCJIyT B NPHHIHMIE, IO
BPEMEHH MECTY W rpaduky, a
TaKKe BO3MOXKHOCTH HCHOJIb-
30BaHMA THOKoro Qopmara
(oHyaitH u odnaitH), WCIIOJb-
3oBanue MU (oOyyaembIx yat-
00TOB) I TNEPBUYHOW WH-
(hopMaIum 1 3aIucH

MECTO;
MPOJYKT (CepBuUC);
MIPOJBIKEHHE

JOCTYITHOCTh (MMeEeT JIM TI0Tpe-
OUTeNb JOCTYH K YCIyTe, MOKET
JM ee TONYYHTh, YTO BBI3BIBACT
UHTEpEC K PaCHIMPEHHIO Mpo-
JOYKTHBHBIX TOYEK KOHTAaKTa)

NunuBrnyansHbI
noaxon /
TIEPCOHATTU3AITHS

HanenenHocTs Ha nepcoHau-
3UPOBAaHHOE  MPEIUIOKCHUE
(MHIUBUAYATBHBIA 3ampoc) B
YacTH CepBHCa, €ro IEHHI;
ananTtanyda npeajioKEHUa 1oJg
KIIEHTA, OTXO[l OT CPEeIHeCcTa-
TUCTHIECKOTO CTaHmapTa
(npeamonaraer MUKpPOCErMeH-
TaInIo)

mporecc;
TIepCOHAT;
MPOIYKT (CepBHUC)

KBaTHN(PHUKATUOHHBI  ypOBEHBb
MepCcoHalia, €ro KOMIICTCHIHH
(YBEpEHHOCTD B TOM, UTO KBaJH-
(PUKAIMOHHBI YPOBEHH IIEPCO-
HaJia, ero KOMIIETCHIINH, KaK y3-
KonpodeccroHaNbHbIe, TaK |
MIPOYNE «MATKUE HABBIKI, TI03-
BOJSIIOT 0o0OecrevnBaTh Kade-
CTBO 00CITYKMBaHH);
KOMMYyHHKanun (oOecrieueHne
NEepMaHEHTHOW MNpsIMOM U 00-
PaTHOM CBSI3H C MOTPEOUTETIMU
MOCPEICTBOM OHJIAWH- "
oiaiiH-KaHaJIOB);

BCIKJIMBOCTh 1 BHUMATCIIBHOCTH

repcoHana (mogpazymeBaet
TaKTHYHOCTb, YMECHHE KOMMY-
HUOHUPOBATDH, CUUTHIBATH 3a-

MIPOCHI, yraJbIBaTh JKEJIAHUA U
MOJICTPAaNBaThCS I10J] HMOLHO-
HAJIBHBIN (HOH mOTpeduTenei)

CormpoBoxeHre
B PEIICHUN
mpoosiemM

HauenenHocts Ha MOJIHOLIEH-
HOE COIPOBOXKJIEHHE IOPHUIHU-
YECKUX yCIYT Ha BCEM J3Tare
COTPYJHUYECTBA

TIPOJIBIKCHUE;
TpoIIecc;
(usnyeckre JoKaza-
TENNLCTBA

HAa/IeXKHOCTB (CBA3aHAa C BOCIIPU-
SITUEM HEU3MEHHOCTH MpeJo-
CTaBJIEMOM yCIyTd, C HUMHU-
JDKEM HAJICKHOTO TApTHEPA);

CKOPOCTh O0CITyKMBaHHA (IO~
pa3yMeBaeT HE TOJBKO CyIIe-
CTBYIOLLIMI IIUKJI OKa3aHHUs Cep-
BHCA, a TAKXXE CBsI3aHA C IEPCo-
HaJIOM M €r0 TOTOBHOCTBIO OIIe-
pPaTHBHO OKAa3bIBATh YCIIYTH)
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XapakTepucTHKa

JJleMeHT KoOMILIeKCca

3nayumasi XapaKTepUuCTUKa

Y PEeKOMEHIalliN

JIEMOHCTPUPYET

yCIIELIHbIE

KeHChI, 001a1aeT aKTHBOM I10-
JIOXKHUTEIBHBIX OT3BIBOB M II0-
3UIHN B TPOQHIBHBIX pEHTHH-

rax

(usnyeckre IoKaza-
TEJIbCTBA

BBICKA3aHHOI accouanmmm MapKeTHHIa YCJIYTH cepBHca
KomnerentHocts | BoipaxkaeTcst B yBepeHHOCTH B | IEPCOHAT, Oe3omacHOCTh (YBEPEHHOCTh B
U JIOBepHe COTpYIHMYECTBE C HPOQUIIb- | IPOABMKEHHE,; TOM, YTO MOTpeOlieHne yCIyrd
HBIM ¥ KOMIIETCHTHBIM CIICIH- | PU3MUYECKHEe JIOKa3a- | He HeCeT PHUCKa MOTPEOUTEINIO, a
IUCTOM, 00JIaJaloINM JEeN0- | TENbCTBa B COBPEMCHHOM CHTyallul —
BbIM UMHIPKEM, BbI3bIBAIOIIIM TaKKe TO, YTO Yyciyra 0es-
JIOBEpHe olacHa JyIsi oOIIecTBa B IEJIOM
C TOYKH 3pPCHUS HAICJICHHOCTH
Ha YCTOWYMBOE Pa3BHUTHE)
Ionoxwurensubie |I[logpasymeBaeT KelaHUE pa- | IPOABMKEHUE, CITOXHBIIIUHCS UMUK U PEITyTa-
OT3BIBBI 00TaTh C KOMIAHUEH, KOTOpas | MECTO; IUOHHBIA aKTHB KOMIIAaHWU (3a-

CITy’)KUBAeT JIi (pupMa ToBepHe y
MOTPEOUTENII M COOTBETCTBYET
M €€ UMUK JKENaTeIbHOMY Je-
JIOBOMY MMUJIXKY B JJAaHHOM CeT-
MEHTE CEPBUCHOTO PHIHKA);

ocsi3aeMble (haKTOPBI, CBS3aHHBIC
C BO3MOYKHOCTBHIO MaTepHaIn3a-
uH cepBuca (puzndeckas oocTa-
HOBKa, (PM3HUYECKHE JOKa3aTellb-
CTBa, BHEITHUI BUJT TIEPCOHANA U
T. II., HAIpaBJICHHBIC Ha POCT BOC-
TIPUSATHS KA4eCTBA CEPBHCA)

OTpl/IIIaTe.]'lBHBIe acconnuanmuu

Hapymenune
CPOKOB OKa3aHHs
CEPBUCOB

HeBpimonnenune cpokoB okasa-
HUS YCIYT BOCHPHUHHMAETCA
HEraTUBHO, IMTOCKOJIBKY TOTpe-

OWTenh  paccUMTHIBACT Ha
Onpe/IeIeHHbIN BPEMEHHOMN
UHTEpBaJ, TeM Oojee dYTO

YAJIUHEHHE CPOKOB YacTO CO-
IPSKEHO C YBEIMYEHUEM pac-
XO/I0B

YhpaBieHue LEHOH,
MECTOM, TPOIYKTOM U
MPOJIBWKEHUEM  MO-
JKET PeIuTh Tpo-
onemy

Hcnone3zoBanue 0CA3aEMBIX
(hakTOpOB, CBSI3aHHBIX C BO3-
MOXKHOCTBIO ~ MaTepHaIu3aliu
cepeuca (usmyeckas obOcra-
HOBKa, (PU3UYECKHUE JJOKa3aTelh-
CTBAa, BHEIIHUMN BU/JI IEPCOHAIIA U
T. 1., HampaBJeHHbIE Ha POCT
BOCIPHSTHSI KauecTBa CEPBHCA)
MOT'yT CIIOCOOCTBOBATh HHUBEIIH-
POBAHHIO HETaTUBHOM OLICHKU

Koppynuuonssie
CXEMBI

IToTpeburenu cumuTarT, 4YTO
psin mpobieM pemaroTcs BHE
MPaBOBOTO TIOJIS1 B PaMKax BO-

BJICYCHUA

CXEM

KOPPYILIMOHHBIX

VYnpasnenue ¢puznge-
CKUMH  JIOKa3aTellb-
CTBaMH ¥ TPOJBIKE-
HHEM MOJXET pelINTh
npobiemy

I'pamoTHOE ympaBieHHE KOM-
MyYHUKaIMsAMH  (oOecriedeHue
ITIEPMAaHEHTHOW TMpsIMOW H 00-
paTHOM CBSI3U ¢ IOTPEOUTEIIMHU
TIOCPE/ICTBOM OHJIAIH- 1 OIaiH-
KaHaJIOB) MOXKET CII0COOCTBO-
BaTh HCIPABICHHUIO CUTYaI[UH

HexauecTBeHHBIN
CepBHUC

ITonpa3ymeBaercs HapylleHUuE
CPOKOB MOJATOTOBKH JIOKYMEH-

TOB,

HEnpo(peCCHOHATN3M B

4acTH IPaBOBOTO obecrede-
HUS U T. .

VYnpasineHue Ipoayk-
TOM (CEpPBHUCOM), IIPO-
LECCOM, MEPCOHAIIOM,
(bu3HuecKUMH  JTOKa-
3aTeJIbCTBAMH MOXKET
HCTIPaBHUTh CHTYAIHIO

[ToBbIIeHHE HANIEKHOCTH (CBSI-
3aHO C BOCHPHUATHEM HEH3MEH-
HOCTH MPEeIOCTABIAEMOH
YCIIyT'Y, C AMUJDKEM HAJEXHOIO
napTHEpa) HaleJIeHO Ha HUBE-
JMpOBaHUE KPUTHKH

O6Mman

IIpenocraBnenue HenOCTOBED-
HOW MH(pOpMaIy / BBEICHUE
B 3a0JIyX/IeHNE OTHOCHTEIHHO
CTOMMOCTH 1 00BEMA yCIIyT

Hcnons3oBadue diie-
MCHTa ]'[pO)lBI/I)KeHI/ISI,
(u3HYecKoro JToKasza-
TCJIbCTBA, IICHBI 158
nmpojaykra (cepBuca)
MOXET UCTIPABUTh CH-
Tyaruio

Pabora Ha/ CIIOKUBLINMCS UMH-
JUKEM W pEIIyTAlMOHHBIM aKTU-
BOM KOMITaHHH (3aCITyKUBACT JIN
(upma noBepue y motpeOuTeNns
N COOTBCTCTBYCT JIM €€ UMUK
JKETIATeIILbHOMY JISIOBOMY HMH-
JUKY B JaHHOM CEIMEHTE CEPBUC-
HOTO PBIHKA) MOET IIOMOYb HC-
MIPABJICHHUIO CUTYAIUH
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XapakTepucTUKA
BBICKA3aHHOH accoIMAINH

DJIeMeHT KOMILJIeKca
MapKeTHHIa

3HauMMasi XapaKTepPUCTHKA
YCJIYI'M cepBHCA

Henob6pocosecT-
HBIE MMPAKTHKH

[TompasymeBaercs mpakTHKa
arpecCUBHOTO  HABS3BIBAHUS
TUTATHBIX CEPBUCOB, KOTOPHIE
HE SBIISIIOTCS BOCTpeOOBaH-
HBIMH ¥ HEOOXOAWMBIMHU; HH-
(opmanus, KOTopasi BBOAWUT B
3a0myXIeHue

Koppekmust anementa
MepcoHaa,
KEHUS,
LIEHBI,

JOKa3aTeNBCTB MOXKET
HCTIPaBHUThH CUTYAIHIO

dopMupoBaHUE YBEPEHHOCTU B
Oe3omacHOCTH (YBEpEHHOCTh B
TOM, YTO TIOTPEOJICHUE YCIyTU
HE HECeT pPUCKa MOTPeOUTeNto, a
B COBPEMEHHOW CHUTyallil —
TaKXe To, 4TO yciyra 6e3omacHa
IUTsL OOIIIeCTBA B IIEIOM C TOUKHU
3pCHUS HAIICJICHHOCTH HA YCTOM-
YHBOE Pa3BUTHUE) CIIOCOOCTBYET
WCTIPABJICHHUIO CUTYaIIUH

TPOJIBH-
nporiecca,
(busngecKux

B sTOoM HccnenoBaTenbcKOM KOHTEKCTE
MBI TIPOBENM HCclenoBaHue B (opmare
oHJaiH-ompoca. beu onpomienst 150 veno-
BEK I10 aHKETE-OIIPOCHUKY C UCTIOIb30BAHUEM
mikansl JIalikepta. B paMkax ormpoca Ml ¢ Uc-
II0JIb30BaHMEM IIKabl JIalikepra yTOYHSUIH
3HAYUMOCTb JUISI TIOTpeOUTEeNel KpUTEpHUEB,
XapaKTepU3YIOIUX yCIyTu B (popmare TOro,
Yero OHU OKUAAIOT OT CEPBUCOB.

OO0cCyX1anuch U OLIEHUBAJINCH CIENY-
OILIAE BOIIPOCHI.

1. Bel monyyanu rOpUIAYECKHI cep-
BHC: BIIEpPBbIC (0THOKPATHO); 0OpaIaInuch 3a
ycllyraMy He MEHee JIByX pa3 3a JBa I'ojia; pe-
TYJIIPHO TOJB3YETECh IOPUIMUECKUMHU YCIIy-
ramu (He pexe pasa B IOJIIyTOfHe).

2. Bame o0OparieHue/KOHTakT co CTO-
pPOHOM TpeoCcTaBIeHHs YCIyT ObLT B (op-
Mate: oaiiH; OHJIalH; CMeIIaHHBIH.

3. Ecniu Bol He B iepBblIii pa3 noiyyanu
IOpUJIMYECKUi cepBHc, To Bbl oOpamanucs
B: pupMy / K ceruanucTy, rjie paHee mnoiy-
Yajy yCIyTy; HOBYK) KOMIIAHUIO, IIOTOMY
4YTO TyZAa yuen obcyxuBaBmuii Bac panee
CIEUAJINCT; HOBYIO KOMIIAHMIO M3-3a HE-
YA0BJIETBOPEHHOCTH MPOLUIBIM ONBITOM; HO-
BYI0 KOMIIAHUIO M3-3a JIy4lIMX Ipejsarae-
MBIX YCJIOBHH (11€Ha); HOBYIO KOMIIAHHUIO 13-
3a JyYIIUX Mpe/laraéMbIX YCIOBUH (0moJ-
HUTEbHBIC YCIYTH).

4. OuennTe, HacKoOILKO Mis1 Bac 3Ha-
YUM KPUTEpUH AOCTYNHOCTH YCIyrH (CMe-
IIaHHBIA (popMaT B3aUMOJEHCTBHUSA): OLIEHKA
B nuara3zoHe ot 1 1o 5.

5. IIpoKkOMMEHTUPYHUTE,  HACKOJIBKO
Bbl cornacHbl ¢ yTBEp»KIAEHHEM O TOM, YTO
JIeTIOBOM UMUK FOPUIMUYECKON KOMITaHUH /
cHenuanrucTa KpUTHUECKU 3HauuM Ui T0-
TpeOuTensi: abCOMOTHO COTTIACEH; COTIIACEH;

HE YBEpeH; He
rJaceH.

6. OuennTte, HaCKOJBKO 111 Bac 3Ha-
YUMO YYBCTBO YBEPEHHOCTH, UYTO CIEIHa-
JIUCT MOJHOCTBIO MOHUMaeT Bar 3anpoc, co-
Opan HeoOXOAMMbIE CBEJEHUS W HAa MX OC-
HOBE MOXET OKa3aTh KaueCTBEHHYIO W Iep-
COHAJIM3UPOBAHHYIO YCIIYTY: OIlEHKa B JHa-
maso”e ot 1 1o 5.

7. [laiiTe OUEHKY, HACKOJIbKO i Bac
3HAYMMbI HAJCKHOCTH (BOCHPHUATHE Kaue-
CTBa) M 0OE30MaCHOCTh (HAIPUMEp, OTCYT-
CTBUE YTEUKHU KIMEHTCKUX JaHHBIX): OILICHKA
B IMaria3oHe ot 1 1o 5.

8. Iloscaute, HackoIbKO a1 Bac 3Ha-
yuM TpodeccuoHanr3M TepcoHana (moj-
TBEP)KJICHHBI KBaTU(UKALUOHHBIA  ypO-
BEHb, OIBIT): OIIEHKA B AHana3oHe ot 1 10 5.

9. «Msrkue HaBBIKHY», TaKHE KaK TaK-
TUYHOCTh, YMEHUE KOMMYHUIIUPOBATh, CUH-
THIBATh 3aIIPOCHI, IOACTPANBATHCS MO IMO-
HUOHATBHBIN (OH moTpeduTeneit st Bac:
KPUTUYECKU 3HAYUMbI; 3HAUUMBI; HE OTIpee-
JIJIACH; HE 3HAYNMBbI; COBCEM HE 3HAYMMEL.

10. IlosicamTe, Hackoabko miIs Bac
BOKHA CKOPOCTh OKa3aHUs IOPUIUYECKOMN
yCIIyTH, pearupoBaHusi Ha Bamm 3anpocsi:
OIleHKa B auara3oHe oT 1 o 5.

11. Ouenure, HackoabKO JUIA Bac 3Ha-
YUMBI, OKa3bIBAIOT BIUSHUE Ha Barn BeIOOD
¢u3nuecKkue J0Ka3aTenbCTBa (OCs3aeMble
(akTopbl), TakUe Kak BHEIIHUM BHJI MIEPCO-
Hana, oduca, cepTu(UKaThI, MPUCYTCTBUE B
poeCCUOHANBHBIX PEUTHUHTAX: OIICHKA B
JIuanas3one ot 1 jo 5.

CormacHo TOJIy4eHHBIM JaHHBIM, I10-
cie ux o0pabOTKH, PEryispHO MOJIb30Ba-
JUCh FOPUIMYECKUMHU CEPBUCAMH TOpSJIKa
12 % ompormieHHBIX (puc. 2).

COrJlaC€H,; ITIOJIHOCTBIO HE CO-
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100% 32%

56%

12%

— I
0%
Brepsble (04HOKPaTHO) o6pallanunch 3a ycayramu He MeHee AByX PerynsapHO nob3yeTech pUANHecknmm
pas 3a ABa roga ycnyramu

Pucynok 2 — PacnipenesieHue 0TBeTOB PeCIIOHAEHTOB OTHOCHUTEIBLHO YACTOThI
(onbITa MoTped/ieHNs1) IOPUAHYECKHUX YCIYT, Yo
Figure 2 — Distribution of respondents’ answers regarding the frequency
(experience of consumption) of legal services, %

Tex, KTO Ha TaHHBI MOMEHT 00paTUIICs
3a IOPUIIMYECKUMHU YCIyraMyd OJHOKpAaTHO, —
32 %. IloBTOpHO OOpAIIABIIUXCS, TO €CTh HE
MeHee JABYX pa3 3a JBa roja, — 56 %.

100% 58%
0% I
obnaviH

Kpurepuii n0CTynHOCTH IOJy4YEHUS
yCIIyT MPEUMYIIECTBEHHO TPAKTOBAJICSA HC-
xoJ1s1 13 popmara, To ecTh OHJIANH-, O(hIaiH-
U CMEIIaHHOTo BapuaHTa (puc. 3).

16% 26%
E—
OHNaWH CMeLLaHHbIA popmat

Pucynok 3 — PacnipenesieHue 0TBETOB PECIIOHACHTOB 110 TOBOAY ONbITA B3aMMO/ACiCTBHA
B OHJIAMH-, oduialiH- U cMeIaHHOM dopmartax, %
Figure 3 — Distribution of respondents’ answers regarding their experience of interaction
in online, offline and hybrid formats, %

[Tony4daercs, 4TO W3 HMEIOLIETOCH
OTBITa KJIMEHTHI TOJyYalld IOPUANYECKHE
yciyTu (B MOAABISIONIEM OOJBIIMHCTBE) B
odnaitH-popmare. Ognako 26 % ykazanu Ha
CMeIIaHHbI (KOMOMHUPOBAHHBIN) BapHaHT
B3aMMOJecTBUS U ToJbKOo 16 % ykasanu,
YTO B3aMMOJICHCTBOBAIM HCKIIOUUTEIHHO
OHIaMH. MBI ITojIaraeM, 9To CBSI3aHO JaHHOE
OOCTOSITENILCTBO CO  CIOXKHOCTBIO CaMHX
yCITyT, HEOOXOAMMOCTBIO TMYHOTO KOHTAKTa

CO CHEIHUAIMCTOM [JIsi YBEPEHHOCTU B BBI-
0ope M yueTe 3ampocoB, €CIIU ATO HE CTaH-
JapTU3UPOBAHHBIN 3a1poc.

B Bompoce BrICTpanBaHus B3aUMOOT-
HOIIICHUH OOJIbIIIOE 3HaYEHUE UMEET TO, CO-
BEpIIAIOT JU WHAUBUILI TOBTOPHBIE TIO-
KYIIKM, OPUEHTUPOBAHBI JIU OHM Ha TaKue
pemenusi. [IpuunHBI CMEHBI KOMIAHUHU —
MOCTABIIMKA YCIyTr MPHUBEIEHbl Ha pU-
CyHKe 4.

B HOBYIO KOMMAHMIO M3-3a JIYYLLMUX NPeLIaraembixX
YCNOBWIA (BONONHUTENbHBIE YCYTH)

B HOBYIO KOMMAHMIO M3-3a JIYYLLMUX NPeLIaraembixX

ycnosuit (ueHa)
B HOBYIO KOMMaHMIO M3-3a HEYA0B/IETBOPEHHOCTM
MPOLL/IbIM OMbITOM
B HOBYIO KOMMaHWI0, MOTOMY YTO TyAa ywen
obcnykuBaBLMiA Bac paHee cneumanmct

B dupmy / k cneumnanucty, rae paHee noayyanu ycayry [ 70%

M 3%
B 5%
N 3%

I 20%

0% 10% 20% 30% 40% 50% 60% 70% 80%

Pucynok 4 — PacnipeesieHue 0TBETOB PeCIIOHAE€HTOB OTHOCUTEIBHO
CMEHbI / He CMeHbI MeCTa MOJy4YeHUs] PUAUYECKUX yeayr, Yo
Figure 4 — Distribution of respondents’ answers regarding
whether they changed or did not change the place where they receive legal services, %
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BonpmmucTBO motpedureneit (B8 70 % ayeT 3a HUM. OcTajlbHble IPUYMHBI (HaIlpU-
CIlyyaeB) JeJaeT I0Jb30BaThCsA YCIyramMu Mep, OoJiee pUBJIEKATENIbHAS 1I€HA U J10T0JI-
YK€ U3BECTHBIX UM, TPOBEPEHHBIX IOPHUINYC- HUTENbHBIC YCIyTH) B Clydyae OTCYTCTBHUSA
ckux ¢upM. Ilepexon k Apyromy mnocraB- OIIbITA B3aUMOJICHCTBUS, HE ABJISIIOTCA 001a-
MIMKY YCIIyT B OosbIIMHCTBE cirydaeB (20 %) JAIOIIMMH BBICOKOM ITPUBIIEKATEIBbHOCTHIO.
CONPSKEH C TeM 00CTOSATEIBCTBOM, UTO CIIe- OTHOCUTENBHO OLEHKH 3HAYUMOCTHU
[IUAJIMCT, OKa3bIBABIINHN IOPUIMYECKYIO YCITy- KpUTEpHUsL JOCTYITHOCTH YCIYT OBLIH TOJIY-
Ty, YIIEN B IpyTyI0 KOMIIAHHUIO, U KIIUEHT Clle- YeHbI CIIEYIOIUE Pe3yibTaThl (pucC. 5).

50% Lo o T0% 0% 30%
6 6
oo —— — — - [
1 2 3 4 5

Pucynok 5 — PacnpeaesieHue 0TBETOB PECIIOHACHTOB 0 3HAYUMOCTH )i HUX KPUTEPUA
JAOCTYIHOCTH YCJIYT (BO3MOKHOCTDH HCIIOJIb30BAHUS IIUPOKOTI0 CIIEKTPAa TOYeK KOHTAKTa), %o
Figure 5 — Distribution of respondents’ answers on the importance of service accessibility
(the possibility of using a wide range of contact points), %

[Tomy4daetcs, 4TO U1 TOJIOBUHBI OTIPO- cymmapHo 20 % ykasanu, 4To 3TO HE SBIS-
LICHHBIX JIaHHBIN KPUTEPUN UCKITIOUUTEIBHO eTcsi 0COOBIM IPUOPUTETOM.
BaXEH U TMPOCTO BAXKEH, OCTAJIbHBIE HAIOT NMumpk  cOTpyIHUKOB OOJBIIUHCTBO
OoJsiee clepkaHHBIE OIICHKH, a, HaIpUMED, OIPOIIICHHBIX OLEHWIN KaK 3HAYUMBIH (pHC. 6).

100% 80%
- 10% 8% 1,40% 0,60%
0%
abcontoTHO cornaceH cornaceH He yBepeH He cornaceH NO/THOCTbIO He cornaceH

Pucynok 6 — PacnipeqesieHre 0TBETOB PeClOH/IEHTOB OTHOCHTEJILHO COIJIACHSI € YTBep KIeHHeM
0 3HAYMMOCTH J1eJI0BOT0 MMHU/IKA /UISA COTPYAHUKOB I0pHIHYecKoii pupmbl, %o
Figure 6 — Distribution of respondents’ answers regarding agreement with the statement
about the importance of a professional business image for employees of a legal firm, %

80 % cUMTAaIOT UMUK YpE3BBIYANHO KpailHe Ba)XHOE OLIEHUBAIOT 78 % oInpolIeH-
3HauuMbIM, emie 10 % MmoJaoKuTeNnbHO olle- HbIX (puc. 7). Eme 12 % y0exaeHsl, 4To 310
HUBAIOT ero 3HayeHue. He 3agymbiBanucs 00 BaXHO, 4 % HE ONpeNeNINCh 10 3TOMY I10-
3TOoM 7 %, a T€X, KTO CUUTAET ITOT KPUTEPUI BOAY, a OCTaBIIMECS PECHOHJIEHTHI, IO
HE Ba)KHBIM, KPUTHYECKU MaJIo. HallleMy MHEHHIO, OTHOCSTCS K TEM, KTO IO-

Ob6naganue COTpyJHUKAMHU MOJAPOO- TpeOJIs1 CTaHAaPTU3UPOBAHHBIE YCIYTH, TIO-
HBIX 3HAaHUH O KJIMEHTE U ero 3ampocax s 3TOMY I0JIaraeT, YTO JOTOJIHUTENbHBIX 3Ha-
UHAMBUAyAIU3allMM  OOCTY>KMBaHUS  Kak HUH B 3TOM Clly4yae He TpeOyeTcs.

100% 78%

2% 4% 4% 12% -
0% I

1 2 3 4 5

Pucynok 7 — PacnpeaesneHue 0TBeTOB PECIIOHICHTOB OTHOCHTE/ILHO 00JIaJaHUsl COTPYAHUKAMH
JOTIOJIHMTEIbHBIX 3HAHMI 0 KJIMEeHTe J1JIsl OKA3aHUS eMy MepPCOHATU3MPOBAHHOM ycayru, %
Figure 7 — Distribution of respondents’ answers regarding employees possession
of additional knowledge about the client for providing a personalized service, %
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Kpurepuii 6e3zomacHocTy (B JTaHHOM
CITy4ae TOT0, YTO JJaHHBIE HE OMATyT TPETHUM

10

5 3

. .-

_—

JIMIIaM) IOCTaTOYHO 3HAYUM JIJISl BCEX, MYCTh
Y B Pa3HOU CTETICHH MPOSIBIICHUs (pucC. 8).

5
4

Pucynok 8§ — PacnipeniejieHue 0TBeTOB PeClIOH/IEHTOB OTHOCHTEJILHO 3HAYEHHUS /15l HUX
0e30I1aCHOCTH MOJIy4aeMoil yCJIyru / mpouecca nojy4eHust ycayru, %
Figure 8 — Distribution of respondents’ answers regarding the importance
of service security and the safety of the service delivery process, %

Kak Bunum, 90 % cuuraer 3Ty Xapax-
TEPUCTUKY KPUTUYECKU BAKHOH, K IPOCTO
Ba)kHOM ee oTHOCHT 8 %, 2 % 00 >TOM HE 3a-
JTYMBIBJTUCh.

10
3

0 e

!!!O

Kputepnit npodeccuonanusma co-
TPYAHUKOB (TIOATBEP)KICHHBIN OIBITOM H
KBaJM(HUKAIMEH) OICHUBACTCS MOTPEeOUTE-
JSIMH B KQ4€CTBE 3HAYUMOTO (puc. 9).

5

Pucynok 9 — PacnipenejieHue 0TBETOB PeCOH/IEHTOB OTHOCHUTEJILHO 3HAYEHHUS 1JIsl HUX
y CHEeNHMAINCTOB, OKA3LIBAOIIMX YCJIYTH,
MOATBEP:KAEHHOI0 BBICOKOT0 NMPOo¢ecCHOHATBHOI0 YPOBHA, %o
Figure 9 — Distribution of respondents’ answers regarding the importance
of a confirmed high professional qualification of service providers, %

B 84 % ciydaeB naHHBIN KpUTEpH
UACHTU(PUIUPYETCS KaK KPUTUUECKU 3HAYU-
MBI, eme B 12 % paccmaTtpuBaeTcst Kak uMe-
IOIUN CcylIecTBeHHOe 3HaueHue u 4 %, dax-
TUYECKH, HE 33lyMbIBAJINCh O HEM, BUANMO,

100% 78%

o ]

KPUTUYECKN 3HAYUMDI

20%
E—

cuuTad €ro aBTOMATHYCECKU IPUCYTCTBYIO-
M.

«Msrkue HaBBIKH» TOXKE pacemartpu-
BalOTCd KaK IPUOPUTET, HO HC TaK ABHO

(puc. 10).

2%

3Ha4YnMbl He onpeaennancob

Pucynok 10 — PacnpenesieHue 0TBETOB PeCIOHIEHTOB OTHOCUTEIbHO 3HAYEHUS 1JIs1 HUX
y CHeHAJMCTOB, 0KA3bIBAIOIIMX YCJIYTH, KMATKHUX HABBIKOB)» B3anMojeiicTeus, %
Figure 10 — Distribution of respondents’ answers regarding the importance
of soft interaction skills of service providers, %

B kadecTBe KpPHUTHYECKH 3HAYMMBIX
JUTsE paOOTHHUKOB, OKAa3bIBAIOIIMX FOPUIUYEC-
CKHE YCIIyTH, «MSTKHE HaBBIKI» OIICHUBAIOT
78 % ompolleHHbIX, TOT/Ia KaK MPOCTO 3Ha-
YyuUMBIMH UX cuutaer 20 % pecrnoHAeHTOB, U

TOJIKO 2 % HE CMOIUIM JaTh Ha 3TOT CUEeT
BHSATHOI'O OTBETA.

Kpurepuii ckopocTn oka3aHusl yCIyru
3HaUYUM [ MHOTMX, HO HE JUIS BCeX

(puc. 11).
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Pucynoxk 11 — Pacnipenesienre 0TBETOB PeCIOHAEHTOB OTHOCUTEIHLHO 3HAYEHUS IJIsl HUX
CKOPOCTH OKa3aHus ycayr, %
Figure 11 — Distribution of respondents’ answers regarding the importance
of service delivery speed, %

66 % CuUuTalOT CKOPOCTb 3HAYMMBIM
kputepueM, 18 % — nMeronuMm 3HayeHHE,
8 % He yBepeHbI B ’TOM, OCTAJIbHbIE UJICHTU-
(GUIMPYIOT 3TOT KPUTEPHUI B Ka4eCTBE Mo
3HauuTEeNbHOTrO. Ha Ham B3ris, 3To 00bsc-
HSETCS TEM, YTO JUIS IOPUIAWYECKUX YCIYyT

100%

50%
3% 7%

0%

CKOpOCTb HE BCErja MMEET IPUOPUTETHOE
3HauEHUE, a TIOMUHHUPYET MPOpabOTaHHOCTh
peueHui.

Wurepriperaiusi OLICHKA 3HAYUMOCTHU
Ui motpeduTeneid (QU3NYECKUX T0Ka3a-
TEJIbCTB [IPUBEJICHA HA PUCYHKE 12.

65%

.

4 5

Pucynok 12 — Pacnipeae/ieHre 0TBETOB PeCIIOH/IEHTOB OTHOCHTEJIBLHO TOTO,
HACKOJIBKO HA UX BbIOOP BJIMAIOT GU3MYECKHeE I0KA3aTeJbCTBA (0csi3aemble (pakTopsl), %o
Figure 12 — Distribution of respondents’ answers regarding the influence
of physical evidence (tangible factors) on their choice

[Tomydaercs, 1151 65 % ocsizaeMble (ak-
TOPBI UIMEIOT peliarolee 3HaueHue, 1 22 %
OHHM MPOCTO BAXKHBI, 3 % HE ONPEIEITHINCH, a
ocraBummecs 10 %, paBmMe WM HHU3KYIO
OLICHKY, KaK MBI TI0JlaraeM, JeialoT CTaBKYy B
YHCTOM BUji€ Ha mpoeccuoHanu3M. CooTBeT-
CTBEHHO, B TaKOM KJIOYe ILenecoo0pa3Ho

MPOWIITIOCTPUPOBATh, KAKHE U3 KPUTEPHEB,
[0 MHEHMIO OIPOILICHHBIX IMOTpeOUTENEeH,
MPEACTABISAIOT c000i mpuopurer. B ycnos-
HBIA TOM-3 MO pe3yibpTaTaM HCCIel0BaHMS
MOKHO OTHECTH KpUTEpUH O€30MacHOCTH,
BBICOKOT'O MTPO(ECCHOHANIBHOTO YPOBHS, Jie-
JIOBOTO UMUJDKA CTIEHAIUCTOB (puc. 13).

OUeHKa 3Ha4YMMOCTU Kputepua ¢M3MH€CKMX A0Ka3aTeNbCTB —-__65%

OLeHKa 3HaYMMOCTW KPUTEPUA CKOPOCTM OKa3aHMA yCiyr I 669,

OLEHKa 3HaYMMOCTM "MATKMX HaBbIKOB" y COTPYAHMKOB —"-73%

OL,EHKa 3HAYMMOCTU BbICOKOTO NPOGECCHMOHANbHOTO YPOBH A :84%

OL,EHKa 3HaYMMOCTN 6e30MNacHOCTM NOTy4aeMoW yCayru e 90%

OL,EHKa 3HaYMMOCTN 061a4aHMA AON. 3HAHUAMM O KNNEHTAX — 78%
OLLeHKa 3Ha4YMMOCTM AOCTYNHOCTM CepBMCOB I— 50%

OLEeHKa 3HaYMMOCTM AeN0BOro MMUAKa I 30%

0%

20% 30% 40% 50% 60% 70% 80% 90% 100%

Pucynok 13 — Busyaausanusi HpHOPUTETHBIX (C TOYKH 3peHUsI OLCHKHU NoTpeduTesei)
KpHUTepHeB VIS OPUAHYECKHX CePBHCOB, %
Figure 13 — Visualization of priority criteria for legal services
from the consumers’ perspective, %

YuuteiBas  MONy4YCHHBIE JaHHBIE,
IPEJICTaBUM  CIEAYIONIYI0 BU3yaIHU3alHI0

rpoliecca BOCIIPUHIMAEMOT0 Ka4ecTBa I0pH-
JTMYECKOTO cepBHca nmoTpedurenem (puc. 14).
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JIMCTOB
3HaunMble:
«MSTKHE HaBBIKN;
MMEIOIIeCs 3HaHUS
CpeaHe3Hauyumbie:
JOCTYIIHOCTb CEpBHUCA;
CKOPOCTh 00CITyKUBaHUS;
ocsizaeMble (hakTopsl (pu-
3MYECKHE JI0KA3aTeJILCTBA)

Hanwane nadopmaryn HanpasnenHble MApKETUHIOBBIE 3aIPOC HOTDeBHTesL IIpomblii onbiT
0 Op. yCiIyrax B OTKPBITBIX KOMMYHHKAIUH (OHJIaiH/ odaaiin) P P . B3aUMOJICHCTBHS
. (chopmupoBaHHEII .
HCTOYHHKAX (B T. 4. HATHBHAsI peKJiaMa, CaifThl, N ¢ 1op. Gpupmoii/
1 GOPMUPYIOIIUICS)
COLICETH, MEPOIIPHSATHSA U T. 11.) CIICLUATNCTOM
Kpurepuu ouenxku | | |
CepBHCOB KOMIAHUHT
Kpurtnyecku 3HaUNMBbIe: OskraeMbiit
0€e30I1aCHOCTE; o —
. . IOPUIIMYECKHUIT cepBHC
BBICOKHH IIPO(Q. yPOBEHE;
JIEJIOBOM UMHK CIIEI[Aa- . paspeIB — Bocnpunumaemoe

ITomyuennsiit
IOPUIUYECKUIA CepBHC

Ka4eCTBO CEpBUCA

Pemenust Mo HUBEIUPOBAHUIO Pa3phIBA:
CBSI3aHBI C YIPaBICHHEM JIeMEHTaMU

KOMIIJICKCAa MapKETHUHTa, NPExKIAC BCETO, TEMU,
KOTOPBIC OTHOCATCSA K KPUTUYCCKH 3HAYUMbIM,

3aTEM — 3HAYUMBIM U CPECIHE3HAUYNMBIM

Pucynok 14 — CxeMaTH4HOe 0TpakeHHe BOCIIPUATHS IOPUIMYECKOr0 CepBHCa MOTpeduTeeM
Figure 14 — Schematic representation of consumer perception of legal services

OCHOBHBIE CErMEHTHI OTPEOUTENCH FOPUIUUECKIX CEPBUCOB 10 CTaJUU MTOTPEOUTEIBLCKOTO
NIOBEICHUS U NOTEHLUAIBHO BO3MOKHOH YJIOBJIETBOPEHHOCTHU U IIEPCIEKTUBHOM JIOSUIBHOCTH

00 cosepuienusi NOKYNKU

3amgyMBIBaeTCs 0 HOTPEOICHIH
IOPUMYECKOTO CepBUCA

HOTCHHI/IaJ'[BHO MOXET OBITh
B IEPCIICKTHUBE YIOBJIECTBOPEH U JIOAJICH

AXTHBHO HIIIeT HH(OPMAIIHIO O BapHaHTe
MOTy4YeHUsI IOPUANIECKOTO CepBHUCa

IToTeHIMaIBEHO MOXKET OBITH
B NIEPCIIEKTHBE yIOBJICTBOPEH U JIOSJICH

OcymecTBIsIeT CpaBHEHHE BO3MOXKHBIX
aNbTePHATHUB, pearupys Ha XapaKTePUCTUKH
cepBHca

- «XOJIOIHBIN
KJIMCHT»
«BOBJICYUCHHBIN /'I
KJITUEHT» \
— «BbIOUparOIKil <]

IMoTeHIIManBHO MOXKET OBITH
B MIEPCIIEKTUBE YIOBJIETBOPEH U JIOSJICH

Pearupyer Ha nHpOpMaLuIo Ha caiite

= KOMIIaHUH, COUAJIBHBIC CETH, HATUBHYIO

peknamy, nmyonukarmu 8 CMU u 1. 1.

BocnpurMumB B pazauuHON pekIaMHON
nH(OPMAaIIHH, COBETaM 3HAKOMBIX, JIpy3eH,
0030paM CHEHUAINCTOB, Pe3yIbTaTaM
PEUTHHTOB U T. 1.

BocnpuumuuB k peanusyemMbiM
(YHKIIMOHAIBHBIM CTPATETHSIM
T0 3JIEMEHTaM KOMIUIEKCa MapKeTHHIa
U XapaKTepHCTHKAM CEpPBHCA

nocijie cosepuileHusl NOKynKu

o

«IIO3UTHBHO p| VIIOBIECTBOPEH M MOKET CTATh JIOSTHHBIM,
HACTPOEH» FOTOB K HOBTOPHBIM KOHTAKTaM
He y10BNeTBOPEH B IIONHOM 00beMe,
«TrOTOB » MOXET 6blTb BBIHYKACHHO JIOSIJICH
TIEPEKTIOUNTCSA» YHKA ,
eciu BEIOOpa HET
»| He yzioBrerBopen 1 ncronb3yer ceparc
«CKCTITHID) n3-3a OTCyTCTBI/Iﬂ aanepHaTI/leI

BBICOKO OIIEHMBAET XapaKTEPUCTUKI
CepBUCa; pa3pblB MUHUMAJIEH; 3a CUET
3JIEMEHTOB KOMITIIEKCa MapKETHHTa MOKHO
MO/ IePKUBATh TAKYIO OLIEHKY

HesbIcOKO OLlcHUBAET XapaKTEPUCTUKH
CEPBUCA; PA3pbIB 3HAUUTEIIEH; MOXKHO
HUBEIUPOBATh TAKyIO OLIEHKY 3a CYET

peanu3annu GyHKINOHATIBHBIX CTPATErHit

I10 3JIEMEHTaM KOMILIEKCa MapKEeTUHTa

["'0TOB HEMEVICHHO MEePEKIIIOYUTCS TIPU
BBITO/THOH I[EHE, YCIIOBUSX H T. JI.; MOXKHO
TMOIBITATHCS] UCIIPABUTh CUTYAIHIO,
YTIPaBIISIs 3JIEMEHTaMH KOMILIEKCa
MapKeTHHTa

PucyHnok 15 — OcHOBHBIE cerMeHThI NOTPeduTe el IOPUINYEeCKUX CEPBHCOB
10 CTaaAumn HOTpeﬁlflTeJIbCKOFO NnoBeACHUA U NOTCHIIUAJIBbHO BO3MOKHOM
YAOBJICTBOPEHHOCTH U NEPCIEKTUBHOM JIOSIJIBHOCTH
Figure 15 — Key segments of legal service consumers by stage of consumer behavior,
potential satisfaction and prospective loyalty
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[TosicHuM, 4TO pa3pbIB MEKIY OXKHIa-
HUEM U pPEaJbHOCThIO Yy MOTpedureneit
HACTyTMaeT MpakTHuyecku Beeraa. OHaKo uc-
M0JIb30BaHUE PEIIeHUI U3 apceHana (QyHK-
[IUOHAIBHBIX MapKETHHTOBBIX CTPaTeruid, a
MMEHHO: TI0 3JIEMEHTaM KOMIUIeKca Mapke-
TUHTAa B OCOOCHHOCTH B MX B3aHMOCBSI3U C
KPUTEPUSAMU 3HAUUMOCTH YCIYTH (KpUTHYE-
CKUMH, 3HAYUMBIMUA M CPEIHE3HAYNMBIMH),
MO3BOJIAIOT HUBEJIMPOBATH Pa3phIB U IOBbI-
CUTb BOCIIPUHUMAEMOE KauecTBo [6].

Crnenyet noA4epKHYTh, 4TO IIPOBEICH-
HOE HCCIICZIOBAaHHE MTO3BOJIAET yTOUHUTD, YTO
MO>KHO BBIIETTUThH Pa3HbIe CErMEHTHI MOTpe-
OouTtenel IOPUIUYECKUX CEPBHCOB, CBS3aH-
HBIE C X OLIEHKON TeX WJIK UHBIX KPUTEPUEB
npeasiaraeMoit ycayru (puc. 15).

Mgl nonaraem, 4To MOTYT OBITh BbIJIE-
JICHBI IOMHUMO «XOJIOHBIX KJIMEHTOBY, KOTO-
pbI€ TOJIBKO OCO3HAIOT TO, YTO JAHHBIN cep-
BUC UM HYKE€H, i BOBJICYCHHBIX KIIUCHTOBY,
KOTOpBIE OPUEHTHUPYIOTCS Ha aHalIu3 TMpHU-
CYTCTBYIOLIEH 0 pupmax u cepBrcax HHPOp-
Malid U «BBIOMPAIOIINX)», KOTOpPHIE BHI-
Opaii U ONPEAETHIINCH, TE€X, KTO «IO3H-
TUBHO HACTPOEH K KOMIAHUW» — JJA€T BICO-
KW OLIEHKHA KPUTEPHSIM CEpBHCA, TOTOBHI K
HOBTOPHBIM OOPALIEHUSM.

Taxoke BBIIENAIOTCSA U T€, KTO «TOTOB
NEPEKIII0YaThCs Ha JIyUIlIne MPeIOKEHUS
(He OpHEHTHUpPOBAHHBIE Ha ONPEACICHHYIO
KOMITAaHUIO U CHEIMaINcTa U TOTOBBI K IO-
WCKY U HOBOMY BBIOOPY), KTO J1aJl UCCIIeTye-
MBIM KPUTEPHSIM CPEJHUE OLIEHKH, U «CKel-
TUKW» — T€, KTO Jall UCCIEAYEMBbIM KpHUTe-
pUsIM MUHUMAJIbHbIE OLEHKH U JIEMOHCTPH-
pYeT YAOBIETBOPEHHOCTh, KOTOpas MOrja
ObI MepepacTy B JIOSIIBHOCTb.

3akiir0ueHue

Pestomupysi, oTMeTHM, YTO B paboTe ¢
NOTPEOUTEISIMI  FOPUIMYECKUX CEPBUCOB
3HAYUMO MIOHUMATh, Ha KAKOM U3 3TAIOB CO-
TPYJHUYECTBA C KOMIIAHMEW OHH Haxo-
JSITCS1, €CTh JIX BO3MOXHOCTh KOPPEKIIMH UX
BbIOOpa U yOexJieHHe B MPOJOJIKEHUHU CO-
TPYJHHYECTBA C KOMIIAHUEH 3a CUET Bapbu-
POBaHHS HHCTPYMEHTOB KOMILIEKCAa MapKe-
TUHTA.
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INockonbKy KpyTmHbIe U cpeHue GUpMBbl
OpPMEHTHPOBAHbI Ha BBIPAOOTKY CTpaTeruye-
CKUX MAapKETUHIOBBIX PELICHU, a Majble U
VH/IMBUAyaJIbHBIE CIIELIUAIMCTBI — IOBJICIOT K
OIEPAllMOHHBIM PELICHUSAM M CUTYaTUBHOU
JIOTMKE TIOBEJCHHUS, 3TO CTaBUT BOIIPOC O CO-
OTHECEHWU MAapKETHHra OTHOILEHWH (OTHO-
IIEHYECKOr0 MOJX0Ja) U TPAHCAKIIMOHHOTO
IIOAX0/1a B IIPUKIJIAJHOM AacIEeKTe IPUMEHU-
TEJIBHO K OKa3aHUIO FOPUIUYECKUX YCIIYT.
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