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AHHoOTaums. Beedenue. B craTthbe yTOUHSIETCS, UTO B HACTOSAILIEE BpEeMs IPHU TUIAHUPOBAHUH
TEPPUTOPHUATBHOTO PA3BUTHS C 003aTEIFHON aKIIEHTUPOBKOM Ha MapKETHHT TEPPUTOPHUH PETHO-
HaM HEO0OXOJMMO TIPUBIICKATh II€JIEBBIE ayJAUTOPHH, 00ECTIEYMBAIOIINE BOZMOXKHOCTh OCYIIIECTB-
JICHUSI JAHHOTO TIpoliecca. JTO aKTyaM3UpPyeT MPHUBICUCHUE W/WIH YACp:KaHHe MOIonexu. s
YCIIEUIHOM peanu3aliy 3TOH 3aJauu 11e1eco00pa3Ho MOHUMATh MOBEICHUECKUE XapaKTEPUCTHKI
MOJIOJICKHU, WIIM TIOKOJICHUsI 3yMepoB. Mamepuansl u memooul. B cTatbe ocyliecTBieHa oropa Ha
AHATUTHYECKOE PACCMOTPEHHE MHEHHM CIEIHAUCTOB, MCCIECAYIOMUX crenuduKy MOBEACHus,
[IEHHOCTHBIX OPHEHTHPOB U TIOBEICHUYECKIX YCTAHOBOK 3yMMEPOB. B OCHOBY aHasH3a MOJIOKEHBI
nanHble Poccrara, marepuanbsl aHanuTHUeCKUX wuccienoBanuit JleBama-llentpa, BLIMIOM,
Mediascope BrandPulse, a Takxe naHHBIC SMIUPUICCKUX HCCIICOBAHUHN, TPOBEICHHBIX aBTOpa-
MU B paMKax PeJIeBaHTHBIX C HAMHU LI€JIeBbIX YCTAaHOBOK. VICIIONB30BaHbl METOIbI TOUCKA U COTIO-
CTaBIIEHUsI MOy4eHHOU nHbopMaluy, TpaguuecKoil MHTepIpeTalluy JaHHbBIX, UX aHaJI13a U CHUH-
Te3a s (HOPMyIMpPOBaHUS BBIBOJOB. Pezynbmamsl ucciedosanus. 1IpogeMOHCTPUPOBAHO, YTO
3ymepoB B Poccuu, B cpaBHEHHH C MTPEICTABUTEISMU IPYTUX MOKOJIICHHA, MEHBIIIE, YTO CBS3aHO C
TIOCIIEICTBUSIMU JIEMOTPa(UIecKOr SIMBI. Y TOUHEHO, YTO 3TO aKTHBHOE TIOKOJICHHE, BO MHOTOM
JIETepMUHMPYIOIIee MOBEAECHUE CBOMX CTapIIMX M MIIQALIMX POJICTBeHHUKOB. IloguepkuBaercs,
YTO, YYUTHIBAsK CIEKTP MPOOIEeM, KOTOpbIE OECIIOKOAT 3yMEpOB, OHU COLMAJIbHO aKTUBHBI U BO-
BJIEYEHBI B pelIeHHe OOIIECTBEHHBIX MPOOJIEM, XOTAT BUJETh OOIIECTBO 3/10POBBIM, HE MOJBEP-
YKCHHBIM SIBJICHUSIM KOPPYIIIMH, HAPKOMAHUH U T. 1. BBISBIEHO, 4TO OJJHOM M3 JOMHHHUPYIOIINX
XapaKTEPUCTHK SIBIISIETCS] TAKIKE OTKPBITOCTh M YKEJIAHWE YIaCTBOBATh B TUAJIOTE C PyKOBOJICTBOM
B KOMITaHUH-paboTOIaTeNe, B KOTOPOH MHAMBUJ JKEJIAeT Pa3BUBATHCS, TO3UTUBHO BIHSS HA KOM-
NaHUIO0 U 00IecTBO, yyacTBys B peanuzaumu ESG-nosectku. Obcysrcoenue u 3axmouenue. B
paMKax MapKeTHHIa TEPPUTOPUM C aKIIEHTOM Ha MPHUBJICUYCHUH 3yMEPOB PErMOHaM HEOOXOIUMO
¢dbopMupOBaTh M TPOJBUTATh UMUK OTBETCTBEHHOW TEPPUTOPHWH, BKIIOUYEHHOW B COXPaHEHHUE
nmanamadTa U pecypcoB Juisl OyIylIMX IMOKOJEHHH, 00ecreurBarolie BO3MOXKHOCTH KadecTBa
KM3HMA B DKOJIOTHUYECKH OJlarornpusTHOM JaHmmadTe. HeoOXoammMo Mmo3uimoHupoBaTh TEPPHTO-
PHIO Kak JIOKALHMIo, T (PyHKIMOHUPYIOT KOMIIAHUH — OTBETCTBEHHBIE pabOTOIaTENH, BKIIOUCH-
HBIE B PEIICHHE COLMAIBHBIX M HKOJIOTHUECKUX MPOOJIEM U BHEAPSIONINE HHHOBAIMU U 00y4Yaro-
M€ COTPYIHUKOB, Yb€ MHEHUE U aKTUBHOCTH Ba)XKHBI B PaAMKaxX COIMAIBbHO-3KOJIOTMYECKUX TIpe-
00pa3oBaHMii B PETHOHE, HAPSAY C SKOHOMUYIECKUMH JTOCTIKECHUSIMH.

KiroueBble ciioBa: 3YMEpPbI, MOJIOACKDb, MAPKCTUHI' TCPPUTOPUHN, PETHOHA, ITOBCACHUC,
XAPaAKTCPUCTHUKHU.
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Abstract. Introduction. The article clarifies that currently, when planning territorial de-
velopment with a mandatory focus on territory marketing, regions need to attract target audienc-
es that ensure the possibility of this process. This actualizes the attraction and/or retention of
young people. For the successful implementation of this task, it is advisable to understand the
behavioral characteristics of the youth or the zoomer generation. Materials and methods. The
article relies on the analytical consideration of the opinions of specialists who study the specifics
of behavior, value orientations and behavioral attitudes of buzzers. The analysis is based on data
from Rosstat, materials from analytical studies by the Levada Center, VTSIOM, Mediascope
BrandPulse, as well as data from empirical studies conducted by the authors within the frame-
work of relevant targets with us. The methods of searching and comparing the received infor-
mation, graphical interpretation of the data, their analysis and synthesis were used to formulate
conclusions. Research results. It has been demonstrated that there are fewer zoomers in Russia
compared to representatives of other generations, which is due to the consequences of the de-
mographic pit. It is clarified that this is an active generation, largely determining the behavior of
their older and younger relatives. It is emphasized that, given the range of problems that concern
the zoomers, they are socially active and involved in solving public problems, they want to see a
healthy society, not subject to the phenomena of corruption, drug addiction, etc. It was revealed
that one of the dominant characteristics is also openness and a desire to participate in a dialogue
with the management of the employer company, in which the individual wants to develop, posi-
tively influencing the company and society as a whole, participating in the implementation of
the ESG agenda. Discussion and conclusion. As part of the marketing of the territory with an
emphasis on attracting zoomers, regions need to form and promote the image of a responsible
territory, involved in the preservation of the landscape and resources for future generations,
providing opportunities for quality of life in an environmentally friendly landscape. It is neces-
sary to position the territory as a location where companies operate — responsible employers in-
volved in solving social and environmental problems and introducing innovations and training
employees whose opinions and activities are important, within the framework of socio-
environmental transformations in the region, along with economic achievements.
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Beenenue ONMPAIOTCSA HAa KOHLENTYalbHBIE PELICHUS
B Hacrosiiee BpeMs TEppPUTOPHH, MapKeTHHIa TEPPUTOPUH, IO3BOJISIOIIETO
IJIAHUPYsS U OCYILECTBISAA CBOE DPA3BUTHE, KOHILICHTPUPOBATh, B TOM YHCJIE, YIIPABIICH-
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YeCKUe YCWJIHMsS Ha IPHUBICYEHUH HEOOXO-
JUMBIX PECypCOB M YAOBJIETBOPEHHUH IIO-
TpeOHOCTEN 3aMHTEepecOBaHHbIX Il [ 1, 2].

B pamkax TeppUTOpHaIBHOIO Mapke-
TUHTA JJI Pa3BUTHUSI PETMOHAIBHOW 3KOHO-
MUKH OOJIBIIOE 3HAYCHHE UMEET IpUBIIeUe-
HUE MOJIOJIEKH WIH YJEpKaHUE €€ Ha Ollpe-
JICJIEHHON TEppPUTOPUU HA OCHOBE MPEIJIO-
JKEHUS €l BO3SMOXKHOCTEH M0 Pa3BUTHUIO Ka-
pbepbl, MpohecCHOHANBHBIX KOMIIETEHIIUH,
JMYHOTO CYacCThsl, CaMO€ TJIaBHOE, 4YTOOBI
JaHHBIE MPEJIOKEHUS OTpaKail LIEHHOCTH
MIPUBJICKAEMOM 1IEJIEBON ayAUTOPUH.

B naHHOM KOHTakTe Al PErHOHOB
3HAYMMO IIOHMMaHUE TOT0, YTO JIEKUT B OC-
HOBE IIEHHOCTEW MOJIOAEKH, T€X, KOro OT-
HOCAT K MOKOJIEHWIO 3ymepoB. Ha ocHoBe
NOHMMAHUA UX LEHHOCTEH, (OPMUPYIOLINX
MHTEPEChl U JETEPMUHUPYIOLIUX MOBEICH-
YeCKUe TPEH[IbI, MOXXHO BBICTPAUBATh KOM-
MYHHMKAIIMOHHYIO CTpATEerui0, OpPUEHTHPO-
BaHHYIO HAa JaHHOE MOKOJEHHE Ui €€ MpU-
BJICUCHUS U yJIEP>KaHUS.

CuuTaem, 4TO B JJaHHOM DPAaKypce ak-
TyaJIbHbIM SIBJISIETCSI YTOUHEHUE MTOBEACHYE-
CKHUX XapaKTepUCTUK MOKOJEHUS 3yMEpOB,
MIOCKOJIBKY PEe3YJIbTaThl TAKOI'O HCCIEN0Ba-
HUSL MOTYT OBITh TOJIO’KEHBI B OCHOBY (hop-
MHUPOBAHUs JIJI HUX YHUKAJIBHOTO MPEsIo-
JKEHUSI TEPPUTOPUH, OPUEHTHUPOBAHHOW Ha
MPUBJICYCHUE MOJIOAEHKH.

MarepuaJjbl 1 METOABI

B wuccnenoBanun Mbl onupaemcs Ha
AQHAIUTUYECKOE  PACCMOTPEHHE MHEHMH
CHEINAJINCTOB, HCCIEIYIOIMNX CIEHUPUKY
MIOBE/ICHNUS, LICHHOCTHBIX OPUEHTUPOB U T10-
BEJICHYECKUX YCTAaHOBOK 3yMMepoB. B oc-
HOBY aHaJM3a MoJI0’KeHbI 1aHHble Poccrara,
MaTepuaibl aHAIUTUYECKUX HCCIIEJOBAaHUN
JleBama-llentpa, BIIMMOM, Mediascope
BrandPulse, a Takxe maHHBIE >MIUpHUYE-
CKHUX HCCIIEJOBaHUM, INPOBEIEHHBIX aBTO-
paMu B paMKax peJeBaHTHBIX C HAMHU LieJie-
BbIX YCTaHOBOK.

Hcnonb30BaHbl METO/BI TIOUCKA U CO-
MIOCTaBJIEHUS] TOJIY4YEHHOW HWH(pOpMaINH,
rpaduueckoil MHTepHpeTanuy JaHHBIX, WX
aHaJM3a U CUHTe3a A (OpMYJIHMPOBAHUS
BBIBOJIOB.
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Oo0cy:xnenune

B cooTHeceHnu ¢ Teopueil NOKOJIEHUN
Xoysa-llITpayca moisioaple JIIOAM B BO3-
pacTHOM nuanaszoHe ot 16 g0 24 netr oTHO-
cATCsl K ToKojeHuro 3ymepoB [11]. Xots
OTpeJieJICHUE JAaHHBIX TPaHUIl HE SIBISETCS
KECTKUM, pAI CHEHHAIUCTOB OTHOCAT K
3yMMepaM MOJIOJBIX JIOJIEl B BO3pacTe OT
12 u Briots Ao 27 ner [7]. Oqnako nepBbiid
BapUaHT BO3PACTHOM JETEpMHUHAIUU SIBJIS-
eTcst 6oJiee OOIIECTPUHATHIM.

B nacrosimee BpeMsi MHOTHE aBTOPBI
HCCIEYIOT TOBEIEHYECKHE OCOOEHHOCTU
3yMEpOB, OMHPAsICh Ha aHAJIU3 UX LIEHHOCTEH
[3, 5, 9], B T. 4. BKIItOUAIOMINX B ce0S aKIICH-
TUPOBKY Ha PEUICHUH aKTUBHOTO y4acTHUs B
peleHn couMaibHbIX Ipobdsem [10, 14].
Opnnako B OONBIIMHCTBE JaHHBIX HCCIIEI0Ba-
HUI pedb UJET O MOKOJEHYECKHUX OCOOCHHO-
CTSIX, KOTOPBIE pacCMaTpUBAIOTCS HA MPUME-
pe MOJIOASKHU 3a pyOekxoM, Torna Kak JaH-
HBIX, U3HAYAIBHO (DOKYCHpPYEMBIX Ha MOJIO-
JIBIX JIFOJSIX B POCCHUHCKOM OOIIECTBE, B MPO-
(buIbHOM TUTEpaType MpeACTaBICHO MEHBIIIE.
[IpeumytecTBEHHO 3TO pabOTHI, CBSI3aHHBIE C
BOMpocaMu (PMIAHTPONHH U COLMAIBHOMN aK-
TUBHOCTH. B TaHHOM KOHTEKCTE BUJIUM CBOEH
LENIbI0 PAaCCMOTPEHUE CUTYallMd B OTHOIIE-
HUU TIOBEIEHYECKUX XapPaKTEPUCTHK 3yMe-
POB, OCHOBAaHHBIX Ha WX IEHHOCTSX, PUMe-
HHUTENBHO K POCCUIICKOMY OOIIECTBY.

Pe3yabTarsl Hcciae10BaHus

B mupoBoMm macmtabe k 3ymepam OT-
HocAT 32 % Hacenenus [13]. B Poccun,
BBHU/Ty MPOSIBUBIIEH ce0s femMorpaduyeckoit
SIMBI, 3TOT TIOKOJICHUYECKHI CPE3 COCTABIISIET
6onee 10 %, 4TO TOBOPUT O €ro OTHOCH-
TEILHONH HEeMHOro4HciaeHHocTn (puc. 1).
OnHako CTOUT MOHUMATh, YTO €CTh AKTHB-
Has YacTh HACEJICHMS, >KeJalolias pa3BH-
BaThCsl, IMHAMHUYHASI BO BCEX OTHOIIECHHUSX
Y IJIAaHUPYIOIIAsi CBOE pa3BUTHE, COOOpa3HO
chopmupoBaBmmMcs: ieHHOCTsIM. [loBene-
HUE€ 3TOW YaCTU HACEJIEHHUS OTpakaeTcsl Ha
MOBEJICHYECKUX  TPACKTOPUSIX  CTApPLIMX
POJICTBEHHUKOB, BXOJ/SIIMX B TOKOJICHHUE
MUJIJICHUAIOB, TAKKE OKa3bIBACTCS BIUSHUE
Ha muagmux (OpaTheB M CeCTep), KOTOPHIE
BXOJIAT y’K€ B IIOKOJIEHUE ajbda.
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Pucynok 1 — I'pynmnbl Hacesienusi o Bo3pactam B P® B 2023 r., miiH ve. [8]
Figure 1 — Population groups by age in Russian Federation in 2023, min people [8]

CornacHO CyIIECTBYIOLIUM HCCIIEN0- oT muuteHnanoB. Hanbosnee 3HaunmbIe ac-
BaTCJIbCKUM OaHHBIM 3YMEPbI B OTHOLICHUHN TIICKTHI CaMOI/II[CHTI/I(I)I/IKaI_II/II/I 3yMEPOB, OT-
HanOoJiee 3HAYMMBIX COCTABIISIOIINX CaMO- JIMYHBIE OT MWJUICHUAJIOB, IIPUBEACHBI Ha
I/II[eHTI/I(I)I/IKaI_II/II/I OTJIMYArOTCA, HaIpumep, PUCYHKE 2.

80%
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70% 64%
° 62%
60%
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30%
° 24% 25% 23%

20% 15%

- I

0%

ApYy3bA U ceEMbA paboTa x066u My3blKa cnopt
H MmunneHuanol 3ymepbl

Pucynok 2 — In¢depeHunanusi B 3HAYUMBIX aCHeKTAX CAMOUAeHTH(PUKALNT
JJ1S1 MHJIJIEHUAJIOB U 3ymMepoB, % [6]
Figure 2 — Differentiation in significant aspects of self-identity
for Millennials and Zoomers, % [6]
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MOXHO OTMETHUTh, YTO HAHUOOIbIIEE
3HaYCHHE MMEIOT TaKUe KPUTEPHH, KaK ce-
Mbsl U OKpY’KE€HUE JIpy3€il, BbIOUpaemasi pa-
06oT1a, X000, My3bIKaJIbHBIC MPEATIOYTECHUS
U CIIOpT. Y 3yMepoOB Ha MEPBOM MECTE, KaK
U Y MHUJICHHAJIOB, BOIPOCHI CEMbU U APY-
3ei, OJHAKO YTBEPAWUTEILHO BHIOHMPAIOT
3TOT KpuTepuil Ha 6 % MEHbIlIE 3yMMEPOB,
yeM MMJUICHHAOB. Bompoc 3HauMMOCTH
paboTHI KaK aTpudyTa cCaMOHMJICHTH(UKAIINH
y 3yMEpOB TaKXe CYIIECTBEHHO HIDKE, YeM
y MuuieHuanoB (Hmwke Ha 15 %). 3Haum-
MOCTb X000H MPOSIBIISIETCS Y HUX B PaBHBIX
3HAYEHUSX, TOTJAa KakK, HapUMep, My3bIKa

NMETb MHTEPECHYIO paboTy

caenatb Kapbepy

MMETb HadeXHbIX p,py3e17|

340p0OBbeE

C034aTb CHACTINBYHO CEMbIO, 3aBECTU p,eTeﬁ

0%
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10%

20%

MpeCTaBIseTCsl Ui 3yMepoB Ooiee 3Ha-
yumoit (6onbiie Ha 9 %). 3HaueHue cnopTa
B paMKax CaMOWJICHTU(UKAINU TIPEICTABH-
TeJeW AaHHBIX MOKOJEHHH MpelcTaBiseTcs
JocTaToyHO Onm3kuM. B 1menom, B pamkax
IPOMEKYTOUHBIX BBIBOJIOB MOKHO OTMe-
TUTh, YTO HE HAOIIOAAETCS PE3KOTO pa3phl-
Ba B KPUTEPUSAX caMOUJEHTU(UKALUU TaH-
HBIX TIOKOJICHWH, YTO CBHUACTEIHCTBYET O
MSITKOM TPOSIBICHUHM TPAIUIIMOHHOTO KOH-
(bmukTa «oTHOB U Aerei». OCHOBHBIE TIPHO-
PUTETHI U1 3yMEpOB, IMpEACTaBICHHbIC Ha
OCHOBE aHanuTH4ecKux maHHbIX BILIMOM,
IpUBEICHBI Ha PUCYHKE 3.

30%

30%

37%

50%

74%

30% 40% 50% 60% 70% 80%

Pucynok 3 — Ton-5 npuoputeroB 3ymepoB B Poccun [6]
Figure 3 — Top-5 of Zoomer Priorities in Russia [6]

Kak BuanMm, MakCHMalbHOE 3HAUCHHE
uMmeeT (pakTop ceMbH U JIPYKECKOTO OKpY-
*eHus. BricOKa KOHIIEHTpalus Ha 3JJ0POBbE,
4TO, HAIpUMeEp, paHee He OBbLIO XapaKTEPHO
JUISL MOJIOJIEKH, KOTOpas B HACTOSIIIEE BPEMS
BOBJIEYCHA B BOIPOCHI 370POBOTO 00pasa
KU3HU W MPABWIBHOTO MUTAaHWA. 3HAYEHUE
WHTEPECHON pPabOThl UM BO3MOXKHOCTH TIO-
CTPOUTH Kaphepy TaKKe HMEIOT OOJIbIIOoe

3HAUEHUE JUI IMOKOJIEHUs 3yMepoB. B wuc-
cinenoBanusx Jlesaga-LlenTpa Tak:ke Bblie-
JISFOTCSI IPUYMHBI, KOTOPBIE BBI3BIBAIOT Ce-
pbe3HOE OECIIOKOWCTBO y MOJIOAEKH, MPH-
YEeM ATU NPUYMHBI AHATU3UPYIOTCS B COMO-
CTaBJICHUU C OECIIOKOMCTBOM y BCEro Hace-
nenusi B Poccun. IlomydeHHble B JTaHHOM
HaIPaBJIEHUU PE3yJbTaThl BU3yaJIU3UPOBa-
HbI Ha PUCYHKE 4.
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Pucynok 4 — Iuddepenunanusi npuyuH, BbI3bIBAIOINX 0€CIOKOICTBO
y BCEro HaceJIeHUsl H y MoJIoaexu, % [4]
Figure 4 — Differentiation of causes of concern among the general population
and young people, % [4]

MO’KHO OTMETUTh, YTO MOJIOJIEKb Ma-
70 00ECHOKOEHAa BONPOCAMH PACCIOCHUS
oOmiecTBa Ha OEIHBIX U OOTaThIX, PELICHU-
€M JKWIHMIIHBIX YCJIOBHii, BOIpocaMu Oe3-
paboTHIIbI, HEJOCTYITHOCTH MEAULUHBI WIH
MEHCUOHHON pedopMoi. DTH OOCTOSATENb-
CTBa 0OOCHOBBIBAIOTCS TEM, YTO MHOTHE M3
OTMEUYECHHBIX BOINPOCOB, B OOJbINIEH cTere-
HHU, OCTaloTCA B cepe pemieHus: ux crap-

IUX POACTBEHHUKOB, a BOIPOCHI MEHCHH,
HampuMep, ¢ MO3MIMU MOJIOAOTO BO3pacTa
KaXyTCAd CYLIECTBEHHO OTAAQJICHHBIMU BO
BPEMEHHOM MEPCHEKTUBE U TIO TON MPUYUHE
HE aKTyaJlbHbIMU. BMecTe ¢ TeM moiy4eH-
HbI€ JJaHHBIE CBHUJIETEIbCTBYIOT O BBICOKOM
COLIMAIbHOW BOBJIEUEHHOCTH MOJIOJICKH,
KOTOpasi MHTEPECyeTcss IKOJIOTMYECKOM Mo-
BECTKOM, PUCKaMU BO3MOXHBIX S3IHJIEMHH,
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o0ecrokoeHa mpoOJIeMOil ¢ MUTpAaHTaMU U TEHUU TOBApPOB U YCIYI' U OCBEJOMIJIEHBI O
yrpo3aMu TepakToB. Takke MOJOIBIX JIFO- pacrpesielleHu CeMEeWHOro OrojkeTra Ha
Jieil OECTIOKOHT MpobiieMa HApKOMaHUH, YTO pasnuuHble HYKIbpl. OO0 aKTUBHOM >KU3HEH-
CBU/IETEJILCTBYET O JKEIaHUU y4acTBOBATh B HOW TMO3ULUHN CBUJIETEIbCTBYET TAaKXE TO,
pELIEHUN CEPbE3HBIX COLMAIbHBIX IIPO- yro 38 % MoJoABIX JrOAEH, HECMOTPS Ha
OseM, TaKXe pOCT ILIEH, MOCKOJBbKY MOJIO- yuely, yxke padoTaroT Ha yCIOBUAX IOJTHON
JIple JIIOAM aKTHMBHO y4acTBYIOT B IpuoOpe- WJIM YaCTUYHOM 3aHITOCTH (pHUC. 5).
40% 38%
35%
30%
0,
25% 20% o
20% 18%
15%
10%
5%
0%
pa60Tar0T 4YaCTU4YHaA 3aHATOCTb NOJIHAA 3aHATOCTb

Pucynok 5 — /loaist paboraromeii MoJ1ogesKu
HA YCJOBHSIX MOJTHOM H YaCTHYHOM 3aHsATOCTH, %0 [13]
Figure 5 — Share of young people working full-time and part-time, % [13]

18 % wmomnonpIx nroaei paboTarT Ha toctu. Hambonee 3Haummble MOTHUBHpPYIO-
YCJIOBHSIX TIOJTHOW 3aHSTOCTH, TOTJAa Kak e (HakTopel B paboTe ISl MOJIOJBIX JIFO-
20 % Tpynarcsa B pekUMe YaCTUYHOU 3aHsl- Jiel BU3yaJIM3UpPOBAHBI HA PUCYHKE O.

ESG-nosecTka B KOMNaHMMH 6%
KOMnNeHcauua 3aTpaT Ha ¢VITHEC 8%
TPEHUHIU 39%
BO3MOXHOCTb B/IUATb HA pe3y/bTaTbl KOMNaHUU 39%
coumanbHblil NakeT 42%
xopowuin opuc 44%
OTKPbITbIV ANANOT C PYKOBOACTBOM 53%
rMbpuaHbIi rpadumk 64%
BO3MOXHOCTb pPa3BUTUA 86%
AeHbru 94%

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%

Pucynoxk 6 — PacnipenesieHne MOTHBHPYIOIIHNX (paKTOPOB K padoTe 1Jast Mostoaesku, %o [13]
Figure 6 — Distribution of motivating factors to work for young people, % [13]
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O4eBUIHO, YTO BELYLIUM MOTHUBHpY-
IOLIMM (DaKTOPOM BBICTYIAET MaTepHaIbHOe
CTUMYJHMpPOBaHUE, TO €CTh OIIaTa TpyZa.
CrnenyromuM (HakTopom SBISETCS BO3MOX-
HOCTb Pa3BUTHUS, YTO IMO3BOJISIET PACCUUTHI-
BaThb Ha IIOBBIIIEHHE MNPOPECCHOHATIBLHON
KBAJTM(HUKAIIMA M YBEJIUYCHHE BOCTPEOO-
BAaHHOCTH, BJIEKYLIEH 32 cOOOH POCT OIIaThI
Tpyaa. BaxxueiM siBiisieTcst TuOKuii rpaduk,
IIOCKOJIBKY OH JaeT BO3MOYKHOCTb COBME-
mieHust paboTel ¢ yuebor. OcranbHbIe KpU-
TEpUU CBUJETEIbCTBYIOT 00 aKTUBHOM JKH3-
HEHHOM TMO3MIIMK, BOCHIPHUATHH Ce0s Kak
CBOOOJHOW JIMYHOCTH, >KEJarolledl pa3BU-
BaTbCs U IPUHOCUTH IIOJIb3Y, IOCKOJIbKY
MOJIOJIbI€ JIFOJI OPUEHTUPOBAHbI HA OTKPHI-
TBIM UAJOr ¢ PYKOBOJACTBOM M XOTST, 4YTO-
Obl MX pELIeHHUs U MPEUIOKEHUS CIoco0-
CTBOBAJIM Pa3BUTHUIO KoMIaHuu. Takxe Mo-
JOABIM JIIOJIIM XO4YeTcsl padoTaTb B KOM-
(OpPTHBIX YCIOBHSX, UMETb BO3MOXHOCTH
oOyuaTbcs Ha paboyeM MecTe U paclIUpsATh
coOCTBEHHbIE KOMIIETeHIIMU. BaxxHO TO, 4TO
B JIaHHBII IepeueHb BOILEN TaKKe KpUTe-
puii, cBszanHbli ¢ ESG-moBecTkoid, KOTO-
pBIl JEMOHCTPUPYET HAILEJIEHHOCTh Ha pe-
ieHue MpooOsieM 00IecTBa, CBSI3aHHBIX C
COLIMATIBHBIMA ¥ JKOJOTMYECKMMH BOIIPO-
caMH, MOCKOJIbKY MOJIOJIBIM JIFOJIIM Ba’KHO,
4yTOOBI B KOMIIAHUH JaHHBIE BOIPOCH! ObLTH
aKTyaJIn3UPOBAHbl U PEaTU30BBIBATIOCH yUa-
CTHE B UX Pa3pELICHUH.

3aki0ueHue

B kauecTBe BBIBOJOB MOYKHO OTMeE-
TUTB, 4TO 3yMepoB B Poccuu, B cpaBHEHUU C
NPEJICTAaBUTENIMA ~ JAPYTUX  ITOKOJICHUH,
MEHBIIIE, 4YTO CBS3aHO C MOCIEACTBUSIMU
nemorpaduueckoi ssMpl. TeM He MeHee 3TO
aKTHBHOE TOKOJICHHE, BO MHOTOM JE€TepMHU-
HUPYIOILLEE IOBEACHUE CBOMX CTapIIMX H
MJTaJIIINX POJCTBEHHUKOB.

B oTHOmIEHMH MWIIEHHAIOB U 3yMe-
pPOB He IposBIseTcss OONBIIOr0 pa3phiBa B
MHTEPECaxX, YTO TOBOPUT O HUBEIUPOBAHHUU
KOH(JIMKTa TIOKOJCHHI. 3yMephl TpHUBEP-
JKEHBl CEMENHBIM LEHHOCTSM M JKEJIAar0T
UMETh JIeTeH, a TaKKe CTPOUTH MPOYHBIE
JIPYKECKUE OTHOILIECHUS.

VYuurtsiBas cnekTp npolieM, KOTopble
0ECIIOKOAT 3yMEpOB, OHHM COIMAIbHO aK-
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TUBHBI W BOBJICUEHBI B pelIeHHE O0OIe-
CTBEHHBIX TPOOJIEM, XOTAT BHUICTH O0OIIIe-
CTBO 3/JI0POBBIM, HE IOJBEPKEHHBIM SIBIIC-
HUSM KOPPYIIIMH, HAPKOMaHUH H T. 1. XKe-
JAI0T y4acTBOBAaTh B PEHICHUU HKOJIOTHYe-
ckux mpooisiem oOmiecTBa. Kpome Toro, ak-
TUBHOCTb TIOKOJICHUSI TMPOSIBISIETCS B COB-
MEIICHUU palbOThl M y4eObl, KEeJTaHUU paH-
HEl BKIIFOUEHHOCTH B TIPOECCUI0 U Pa3BU-
st B HEll. OHOW M3 NOMHHUPYIOLIUX Xa-
PaKTEPUCTHUK SIBIISIETCS TAK)KE OTKPBITOCTh U
JKEJTaHWE Y4YacTBOBAaTh B JIMAJIOTE€ C PYKO-
BOJICTBOM B KOMITaHUU-paboToaarene, B KO-
TOPOW MHIAMBH] XKETaeT Pa3BUBAThCS, IMO3H-
THBHO BJIMSAS HAa KOMIIAHUIO U OOIIECTBO B
eJoM, y4yacTBys B peammzanuu  ESG-
IIOBECTKHU.

CunraeM, 4YTO MpEIACTaBICHHBIC pe-
3yJbTaThl MOTYT HMCIOJB30BAaThCsl TEPPUTO-
pUSMH B paMKaxX KOHIIETITyaJlbHBIX pellle-
HUW MapKETHHIa TEPPUTOPUU MO IIPHUBJIE-
YEHHIO U yAEPKaHUIO MOJOJEKH. ITO CTa-
BUT JUIsI TEPPUTOPHUH 3a7a4y MO3ULIUOHUPO-
BaHMs ceOsi B KAUECTBE MeCTa pealln3aliuu
IUPOKUX BO3MOXXHOCTEH, T/IE MOXKHO pa3-
BUBAaThCA MPO(ECCHOHAIBHO, BBIOUPATH
KpeaTUuBHYIO NMpo¢eccuto, co3aaBaTh CEMbIO
U OBITH YacTBI0 COOOIIECTBA AKTHBHBIX
€MHOMBIIIIICHHUKOB, MTPEo0pa3yIolux pe-
THOHAJIbHYIO 3KOHOMHUKY.

BaxxHo yuuThIBaTH, 4TO C OMOPOHN Ha
LIEHHOCTH 3yMEPOB PErMOHY HEAOCTATOYHO
JEMOHCTPHUPOBATH €05l TOIBKO C TO3UIIMH
COLMAIbHO-2KOHOMHYECKUX ITOKa3aTelleu u
COOTBETCTBYIOIIEr0 pocta. HeobOxommumo
(¢hopMupOBaTh U MPOJIBUTATH UMUK OTBET-
CTBEHHON TEPPUTOPHUH, BKIIOYEHHOW B CO-
XpaHeHue nasamadTa u pecypcoB ans Oy-
TyIAX TIOKOJICHWH, 00eCTeYrBaIOIIe BO3-
MOXKHOCTH KadeCTBa JKM3HH B DKOJIOTHYC-
Cku OmaronpusTHOM jdaHmmadre, TI€
(YHKIIMOHUPYIOT KOMIIAHUU — OTBETCTBEH-
Hble paboToAaTeNd, BKIIOUYCHHBIC B pEIlle-
HUE COLMAJIBHBIX M SKOJOTHYECKHUX IMpO-
0JieM W BHEIPSIOIINE MHHOBAIIMU U 00yda-
I0IIME COTPYAHUKOB, UYb€ MHEHUE U AKTUB-
HOCTH BaXHBl B paMKax COIHAIBHO-
JKOJIOTHUECKUX TMPEoOpa3oBaHUl B pEru-
OHE, Hapsay C YKOHOMHYECKUMHU JOCTHIKE-
HHUSMH.
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